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Wealth Transition Team
Planning for wealth transition is about rolling up the complex dynamics of your
wealth — your retirement needs, your family needs, and your legacy intentions —
into a simple, values-focused solution you can get your heart and mind around.

Transitioning your wealth to your loved
ones and the causes you care about requires
careful planning — and a coordinated team of
professionals working on your behalf.

Your trusted advisor can facilitate a Wealth
Transition Team consisting of trusted professionals
to bring greater alignment of service to your
overall planning and future financial concerns.
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As part of your advisory team, a corporate trustee and fiduciary offers: wide-ranging expertise
required to manage your financial affairs with the highest standard of care; an important
longevity element to steward your plan into the future; consistency and efficiency over time
through personal knowledge of your value, your loved ones, and your ultimate intentions.

Wealth Transition Spectrum

Risk

We spend our lives fundamentally oriented toward accumulation. Nearing our
retirement years our values begin shifting toward asset protection, preservation,
and finally to wealth transition — and the overarching need to simplify it all.

The dynamics of wealth evolve considerably — increasing in both complexity and risk
as clients transition along the spectrum from pre-retirement through sunset years.

Complexity

Accumulation

Preservation

Sunset Years

(Pre-retirement)
Saving while establishing a
financial plan to address
current and future needs

(Early retirement)
Adjusting to lifestyle
changes; primarily focused
on preserving your wealth

(Late retirement)
All the proper planning
has been done and risks
to achieving your goals
are mitigated
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Full-Spectrum Wealth Planning
Effective wealth planning will depend
on your unique financial picture and
the approaches you take at each stage
identified along the spectrum.
The first step is to work with
your trusted financial advisor
during your accumulation and
preservation years to identify
potential life events and
milestones that will somehow be significant to
you. Once your pathway is mapped, you’ll want
to share it with your wealth transition team —
and family members who may be affected by
your decisions.
Time passes and things change. Your plan
can be adjusted to meet your changing needs
and mitigate different risks that are sure
to arise. Working closely with your trusted
advisor, you can be better prepared to protect
your assets and interests and ensure your
legacy for future generations.

Accumulation
Pre-retirement
• Career and professional development
• A place to live that you can call “home”
• Insurance (health, life, disability income)
• Budgeting and basic financial planning
• Credit history and access to borrowing
• Checking account, savings account,
credit card
• Investment accounts
• College savings plans for children
• Individual retirement plans,
e.g., 401(k), pension, IRAs
• Succession plan for business
(if applicable)
• Vision of life in retirement — second
career, sources of income, residence
• Financially dependent loved ones
• Second home
• Identifying and engaging a team of
financial professionals, e.g., tax preparer,
attorney, trusted advisor
• Basic estate plans
• Long-term care issues or concerns

Life events and milestones
Certain life events and milestones that occur at different stages on the wealth transition
spectrum can have significant financial implications — both positive and negative.
Remarriage

Marriage or divorce of heirs

Financially dependent adult children
Death of the client or spouse

Purchase of second home
Sale of business

Retirement

Preservation

Sunset Years

Early retirement

Late Retirement

• Retirement expectations vs. realities

• Financial and estate plans that align
with values and goals and can be
executed as intended

• Private banking solutions
• Cash management services including
bill pay and ad hoc distributions
• Securities-based borrowing
• Professional investment management
• Review and expansion of estate plan
• Consolidation of individual and family assets

• Communication of estate plan to family
members and other loved ones
• Financial resources and literacy up/down the
generational ladder

• Team of professionals who are securely
in place (corporate trustee and fiduciary,
trusted advisor, estate planning
attorney, business attorney, eldercare
specialist, philanthropic consultant)
• Family members and other loved ones
are aware of your wishes through family
meetings and conversations with
spouse and adult children

• Development of a family mission and
any charitable giving strategies
• Determination of final wishes including
disposition of personal items and funeral
pre-planning

With effective planning, however, advisors can help their clients mitigate disruptions
and steady the course to achieving financial goals.
Divorce

Caregiving for elderly relatives

College planning for heirs

Chronic illness in the family

Blended families

Child with special needs

Inheritance

Grandchildren

Your trusted advisor
The term “trusted advisor” is used a lot. That is because, in order for you to move
effectively through the Wealth Transition Spectrum, you are going to need the
expertise of people who understand your values and financial goals and objectives –
now and in the future.
Listed below are 10 things your trusted
advisor(s) provides. Please share them with
your family and other people you care about,
so that they can effectively leverage the value
that your trusted advisor brings to the table.
• Identifies your needs and ensures he/she has
the expertise to serve you as a client
• Puts your goals first and foremost
• Helps you understand your financial plan by
simplifying any complex situations
• Works to understand your personal
circumstances, values, investing style, tax
situation, and goals
• Recommends timely adjustments to your
financial plan to meet your changing needs
• Responds with true care and concern
through unexpected life events
• Helps you understand fees and expenses —
and their associated added value
• Tailors communication, education, and the
overall client experience for your unique
needs and concerns
• Communicates clearly, truthfully, and
consistently
• Effectively utilizes technology to maximize
time with you and other clients

MassMutual Trust Company
We partner with your trusted advisor to
provide customized solutions that meet
your unique estate planning and wealth
management needs. Our fully integrated
approach to asset management, wealth
transition, charitable giving, and special needs
planning may help you minimize estate and
capital gains taxes, maintain privacy, and
control the current and future distribution of
your assets — generation to generation.

For more information about wealth
transition planning, contact your
MassMutual advisor or MassMutual
Trust toll-free at 1-888-894-5354
or via e-mail at
info@massmutualtrust.com.
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